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Let’s face it... 
 
Those B2C companies have it soooo easy. Bid on some relevant keywords, show some clever 
ads, send them to a cool landing page, and voila! Leads galore. 
 
However, those of us who heavily rely on B2B referrals to grow our business are over here are 
like, sheesh, I gotta go out and network, cold-call, knock on doors, and do many of the things I 
generally like as much as filling out IRS paperwork or getting a tooth filled. Not to mention those 
awkward networking moments that make you feel… [facepalm]. 
 

 
 

What if I told you there was a way to never HAVE to attend another BNI event again… 
 
To never have to pick up the phone and dial-for-dollars… 
 
To never have to drive around to businesses with day-old donuts just to drop off a card.... 
 
My friend, let me show you the light! 
 
Your perfect referral partners are all hanging out in one online space - LinkedIn. You may have 
already known that and perhaps even tried searching for partners in your area, however, like 
any sales process - there’s magic in numbers & automation. 
 
So let’s dive right in with your step by step guide! 
 
1. Step numero uno (assuming you already have a LinkedIn account and current profile): 
Once logged in to LinkedIn, click on the search bar 



 

 
 
2. From here search for people and fill out a few filters to narrow the options down. For this 
example let’s say I’m a restoration contractor in New York City and I want to develop 
relationships with real estate agents in my area.  

● Update the geographic location 
● Search for 2nd degree connections (people you have another person in common with on 

LinkedIn) 
● Select “All Filters” and select Real Estate Industry. 

 

 
 
As you can see in the image below, there are 6,647 people who match this criteria - pretty cool, 
huh! 
 



 
 
So from here you’ve got a few options: 

1. Sift through this list and find your ideal prospects. Clearly you are looking for Real Estate 
Agents and this list will return some people like Doug Bush who owns a construction 
company… silly Doug. 

2. Click “Connect” on those profiles who do match your criteria and write them a personal 
message - don’t use LinkedIn’s boilerplate messing - ick. 

3. Once they connect with you you can message them to learn more about them, their 
needs, and see if you’d be a good fit to refer business to each other. All without ever 
having to be witty and charming… or even wear pants…. 

 
If you just picked 10 people per week day to connect with and 20% accept your connection (this 
is the average in our experience), that’s 10*21 days = 210 connections sent and 210*.2=42 new 
real estate connections/month! How many do you typically meet at a BNI event who give you 
permission to email them?? 
 
Alright, this is all pretty cool, however, there’s a way to make this even better. 
 
LinkedIn offers a paid tool called Sales Navigator. This tool allows you to hyper-filter for just 
those prospects who meet your exact criteria, cutting down your search time by 80%! 
 
You can even add in “negative” keywords if that pesky contractor keeps showing up in your 
search. Here’s a screenshot of all the available filters: 
 



 
There’s less overall results (5,212 versus 6,647), however, these people match my ideal referral 
partner more accurately than LinkedIn’s basic search tool. 
 
From here you can save these folks as a lead and view even more information about them 
giving you the edge when customizing your messaging to resonate with their needs. 
 



 
You can do this for: 

1. Real estate agents 
2. Property managers 
3. Insurance agents 
4. Plumbers 
5. Schools 
6. Hospitals 

 
And much much more. Can you see the value? 
 
Heck, give your office person access to your account and have them manage all this for you - 
you just respond to those who say they’re interested! 
 



Now one last thing. And this is a game changer… 
 
If you’re really serious about growing your referral network BIGTIME in 2018 and taking your 
restoration business to the next level, we offer a completely automated way to do this all for you 
and get you in front of 250+ ideal referral partners every week. With the numbers we described 
earlier, this puts you at 210 new referral contact every week. 
 
Plus, we’ve helped restoration contractors connect with thousands of referral partners so we 
know the tested messaging the really inspires your ideal partners to take action - today! 
 
AND when someone connects with you on LinkedIn, you now have an email address to upload 
to Google or Facebook to show ads further describing the value of becoming a referral partner. 
 
If you’re ready to get in front of 210 new referral partners each month, contact me for a free B2B 
Referral roadmap session where you’ll get crystal clear on the right path to grow your business 
through referrals in 2018. 
 
All the best, 
Amanda Crangle & the Optimized Marketing Team 
amanda@optimized-marketing.com 
970-403-2953 
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